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Marketingové | obchodni know-how pod jednou strechou
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NASE SLUZBY




Social Selling

Kniha a e-book






Typicky zakaznik 21. stoleti




Co dnes drzi prodejni tymy zpatky

Efektivita prace Digitalni technologie Ménici se prostredi

19 % 7 hodin 2 %

Jen 19 % novych
obchodnich prilezitosti se
v B2B prodeji povede
uspesne uzavrit.

Prumerny clovék travidnes | Jen 2 % cold callu konéi
online necelych 7 hodin osobni schuzkou s
denné. potencialnim klientem.

Zdroj: HubSpot Zdroj: WeAreSocial Zdroj. SalesForce



https://blog.hubspot.com/sales/new-sales-close-rate-industry-benchmarks-how-does-your-close-rate-compare
https://wearesocial.com/blog/2019/01/digital-2019-global-internet-use-accelerates
https://www.salesforce.com/eu/learning-centre/sales/cold-calling/

Typicky zakaznik 21. stoleti

92 7%

zadkazniku zacina vybér svého nového dodavatele
online

Source: Forrester 11/ 2018



Typicky zakaznik 21. stoleti

02 Yo

B2B zdkazniku dokaze vybrat svého budouciho
dodavatele jen na zaklade digitalnich informaci

Source: Forrester 11/ 2018



Typicky zakaznik 21. stoleti

V roce 2020 5 O %

globalni pracovni sily tvorit generace Milenidlu.
85 % lidi z generace Y dnes vyuziva socialni site

Source: Eorrester 11/ 201&



Principy digitalniho svéta.
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Co o nas rika Google?

Gesgle jan kysely m § Q

Vie Obrazky Mapy Zpravy Videa Vice Mastaveni Mastroje

Priblizny pocet vysledkd: 901 000 (0,31 s)

e Pripomenuti od Googlu ohledné ochrany
soukromi

PRIPOMENOUT POZDEJI PRECIST

RNDr. Jan Kysely, Ph.D. | Ustav fyziky atmosféry AV CR, v.v.i
www.ufa.cas.cz » Struktura Gstavu » Oddéleni klimatologie ¥

Urban, Ales, Hondula, D. M., Hanzlikova, Hana, Kysely, Jan, 2019: The predictability of heat-related
mortality in Prague, Czech Republic, during summer 2015 ...

Jan Kysely - Co-Fouder a & B2B Marketing specialista - FUTURE ...
https://cz.linkedin.com/infjankysely/cs

Zobrazte si profil uZivatele Jan Kysely na Linked|n, nejvétsi profesni komunité na svété. Jan ma na
svem profilu 6 pracovnich pfileZitosti. Zobrazte si tplny profil ...

Profily (Jan Kysely) | Facebook

https://cs-cz.facebook.com/public/Jan-Kysely ~

Zobrazit profily lidi, ktefi se jmenuji Jan Kysely. Pfidejte se na Facebook a spojte se s Jan Kysely a
dalsimi lidmi, které znate. Facebook lidem...

Jan Kysely | topvision.cz

https:/fwww.topvision.cz/lektori/kysely-jan-1000312816 -

Jan Kysely. Specialista na B2B digitalni komunikaci a social selling. B&hem své profesni kariéry jsem
pusobil na obchodnich i marketingovych pozicich a ...



Sila osobni znacky.

Lidé nakupuji od lidi, které znaji a duveéruji jim.

o




LINKEDIN V CR

milionu uzivatelu

online pravidelné
tvurci vlastniho obsahu

firemnich Gacétu

Zdroj: Linkedin Sales Navigator 2019



LINKEDIN V CR

uzivatelu ve véku 18-24 let
mezi 25-34 let

mezi 35-54 let
ve veku 55+

Zdroj: Linkedln Sales Campaign manager 12/2019



Osobni znacka
Nna soclalnich
sitich.




Optimalizace osobniho profilu
na Linkedin.




SSI Index.




Social Selling (SSI) IndeXx

https://www.linkedin.com/sales/ssi

MSALES NAVIGATOR HOME  LISTS  DISCOVER  ADMIN 5 [.__1' === | EStainSh your pI‘OfeSSIonal brand

Complete your profile with the customer
iIn mind. Become a thought-leader by
publishing meaningful posts.

Q Search by keywords or boolean Advanced Saved Searches

g, Your Social Selling Index

Find the right people

Jiri Jambor

Co-Founder at FUTURE SALES. ¢ g7 1 of 1 S £ P 9, B |dentify better prospects in less time

Driving Sales with Innovations + ) Lo

LinkedIn for B2B sales () ¢ Generating Team 351 Rank Industry 551 Rank Metwork 551 Rank U8|ng efﬁC'ent Search and research tOOIS.
B2B leads [/]

Current Social Selling Index

Your Social Selling Index (551) measures how effective you are at establishing your professional brand, finding the right people, engaging with
insights, and building relationships. It is updated daily. Learn more

Engage with insights
Discover and share conversation-worthy

updates to create and grow relationships.

Establish your professional brand

0 25

out of 100 Engage with insights Build relationShipS

Strengthen your network by finding and
Buid relationships establishing trust with decision makers.

0 25



https://www.linkedin.com/sales/ssi

5 zakladnich pravidel
pri praci s osobnim profilem

1. Mluvte na svou cilovou skupinu.

2.Pouzivejte sva klicova slova, kde se jen da.
3.Udéelejte dobry prvni dojem (2 s).

4.SvUj profil piste jako stranku v novinach.

5.Pravidelné svuj profil aktualizujte.






Informace o cilové skupiné

|ICP — Ideal customer profile

e Pozice ve firme
e Seniorita

e Segment trhu

e | okace a jazyk

e Casové pasmo

e Skupiny na Linkedln,

ve Kterych je dany Clovek aktivni llustrativni foto



1

2. Vyuzivejte
spravna klicova
slova




Jak optimalizovat svuj LinkedIn profil

Header / Gvodni obrazek PO EESkU B BRI GIE ER
o Vyuzijte firemnich motivu. Obrazek '
by mél pUsobit neutralné.

Osobni fotka

« Pouzivejte pouze profesionalni fotky. -

« Fotka s detailem obli¢eje / sméjici se in i
oCi / Usmév.

e Obleceni? Co obvykle nosite do prace.

e« Neutralni pozadi.

v

DON'T MISS IT!

v

Jirt Jambor | Social Selling po Cesku

Co-Founder at Social Selling po Cesku | £ Driving Sales with m Vysoka skola banska -

Innovations | LinkedIn for B2B sales @ Technicka univerzita Ostrava...
E See contact info

I Prague, The Capital, Czech Republic
Tltu Iek EE, See connections (500+)

120 znak Add profile section ¥ ‘ More... ‘

Aktualni pozice a zaméstnavatel.

Jak SVS/m zakaznikum pomé hate. | can help you improve the efficiency of 20% in the sales process. Are you an executive who wants to
Hlavni klicova slova. earn more in B2B sales? HERE'S WHAT YOU GET FROM ME: [7] Personal Branding: create that WOW

factor on LinkedIn that generates new business opportunities. [2] Social Selling: the practice of identifyi...

&

Show more ~




Header

LINKEDIN IS THE BIGGEST
SREE SR S B2ZB NETWORKING EVENT
ON EARTH.

DON'T MISS IT!

LINKEDIN IS THE BIGGEST
PUTURE SALES PO CESK B2ZB NETWORKING EVENT
ON EARTH.

DON'T MISS IT!




Titulek

Zakladni prvek profilu, podle kterého vas lidé najdou a identifikuji.

Doporucena struktura osobniho titulku

e Uvedte nejdrive nazev své pozice

e Nazev spoleCnosti

e Primarni pridana hodnota pro klienta
e Reason to believe

e Klicova slova



Souhrn

e Elevator pitch / Sales pitch

e Detailng, jak muzete druhé
strané pomoci

e Reference/ Pripadové studie

e Primy kontakt.

e Klicova slova a fraze (10-20)

e Media: publikované clanky,

osobni blog, prezentace, videa

(2) The Futwre of B2B Sales i here! C

GET THE TEAIMING and [MF [T YOUR SELE

oFf Leamn a new set of digital =

ZOWE DO T WITH YOU - GET THE THRAINING & CUOALHING

v

4OWE DO IT FOR YOU - OUTSFUBLENG

el



Clanky a aktivity

e Na profil pridejte alespon
jeden vilastni odborny clanek.

e Budte na siti aktivni.

Articles & activity
10,686 followers

5 ZPUSOBU, JAK OSLOVIT
- NOVE ZAKAZNIKY NA...

Jiri Jambor
Published on LinkedIn

At se vam to libi nebo ne, klasicky sales model se
méni. Doba tzv. cold e-mailu (tedy e-mailu, ktery
je odeslan bez navaznosti na predchozi
komunikaci s danou osobou), cold call ...see more

27 Likes

& Like & Comment & Share

See all articles

Jiri Janku, Vojtech Dlouhy - what do

you think about sales...
Jiri commented

~ P
S LIKES

moc dékujeme:-) Evolve byl uzasny

tésim se na dalSi rocnik, tak snad ...
Jiri replied to a comment

Pred chvili zahajili Petr
Skondrojanis a Michal Toman...

Jiri shared this
61 Likes « 5 Comments

See all activity



Prvni pozice

e \Vyberte pouze pozice, které jsou
relevantni pro aktualni praci.

e Elevator pitch.

e Reference.

e Nezapomente na vysledky.

e Pridejte média odkazujici na
spolecnost a produkt, ktery nabizite.

e Primy kontakt

Experience

o

Co-Founder & Marketing leader
FUTURE SALES.

recart o 1 owur s
LT

As a B2B Sales agency, we help clients increase leads on Linkedln by 150 % using Social Selling best
practices.

COMPAMIES THAT ALREADY TRUST US:

PwC, Vodafone, Twiste, Cocuma, J&T Banka, Top Vision, Synergie, Kruk, Eye Level, Aon, Sport
Analytik, SALESDOCk, Develor, Amplio.

HERE 15 HOW WE CAN HELP:

1. GET THE TRAINING and DO IT YOUR SELF

o’ Learn a new set of digital skills, open new B2B Sales channel and start to generate leads.

Our workshops cover topics such as: Linkedln as a sales tool / Digital Metworking / Personal
branding / Lead generation / Social Selling / Sales Mavigator mastery, ”

2. WE DO IT WITH YOU - GET THE TRAINING & COACHING

" We will teach you all we know and then help you with the implementation.
& During the 3-6 months long project, we provide you with constant feedback, data and tips for
improvement.

5. WE DO IT FOR YOU - OUTSOURCING

& Hire us as a professional interim Sales and Marketing team and we will cover all lead generation
part of the project for you.

Here is what we will ensure: Proper digital sales strategy / Your LinkedIn presence / Marketing
Automation / Lead capturing / Lead Scoring and targeting.

GET IN TOUCH:
P honza@socialsellingpocesku.cz
MW futuresales.cz



URL adresa a viditelnost profilu

- LINKEDIN IS THE BIGGEST
FUTURE SALES SELUNG B2B NETWORKING EVENT
ON EARTH.

DON'T MISS IT!

e Multi-language profil

FUTURE SALES.

e Profilové URL Jan Kysely - 1

LinkedIn & Social Selling Expert §2 Co-Founder at FUTURE
SALES. # Generating B2B leads through social media ¢ B2B

e Viditelnost Soles

Prague, The Capital, Czech Republic

‘ View in Sales Navigator

(O The Future of B2B Sales is here! Cold calling and emailing are not coming back. Your Sales needs to
be DIGITAL to success. Here is how we can help: 1. GET THE TRAINING and DO IT YOUR SELF & Learn
a new set of digital skills, open new B2B Sales channel and start to generate leads. Our workshop...

V3B - Technical University of
Ostrava

People Also Viewed

See contact info .

Jiri Jambor - vou [

Co-Founder at Social Selling po Cesku |
[? Driving Sales with Innovations |
Linkedin for B2B sales@

e B "

See connections (500+)

‘ More... ‘

Jakub Sechter - 1:t

Co-Founder and Chief Strategy Officer
at Spendee, Forbes 30 Under 30

Lucie Knob (Tauchmanova) - 1st [

Executive Manager ve spolednosti

o e B

Social Selling po cesku & Tri tipy, které proméni vas Devire
& B LinkedIn profil v prodejni nastroj
ﬂ"{ _}:\1 Jiri Tyrolt - 1st
Show more ' S8ay | love to work at myself and | learn in
L g =

the finance area



Digitalni Networking v
oraxi.




Profil jako digitalni vizitka

LINKEDIN IS THE BIGGEST
PURWEE SALES . B2B NETWORKING EVENT
ON EARTH.

DON'T MISS IT!

4

FUTURE SALES.

Jan Kysely

LinkedIn & Social Selling Expert % Co-Founder at FUTURE
SALES. ¢ Generating B2B leads through Linkedine B2B
Sales agency

VSB - Technical University
of Ostrava

See contact info

rol = B

Prague, The Capital, Czech Republic See connections (500+)

Add profile section * I More...

© The Future of B2B Sales is here! Cold calling and emailing are not coming back. Your Sales needs
to be DIGITAL to success. Here is how we can help: 1. GET THE TRAINING and DO IT YOUR SELF
v/ Learn a new set of digital skills, open new B2B Sales channel and start to generate leads. Our w...

Show more ~-



ldentifikace kontaktu v cilové skupiné

. .
[1a B & CEO OR "Managing director” OR "Red £ 28
Home My Metwork Jobs Wessaging  Motifications
People - Czech Republic = Industries (5) Connections (2) = All Filters Clear @
> Showing 4,037 results Saved searches » Manage
-

Connect (VP OR Director OR Manager) AND
Marketing NOT ( IT OR Digital OR SALES)
(99 new)

| Create search alert

Connect

Connect

.

Connect



Rozsireni osobni site

Connect with people you know on LinkedIn

We found 469 people you know on Linkedin. Select the people you'd like to connect to. Step 10of 2
Deselect All (469) Skip Add connections (469)
@




Sdileni obsahu a hlidani reakci

Reactions

a2 Oz &7 s

Jan Kysely L
. LinkedIn & Social Selling Expert @ Co-Founder at FUTURE SALES. B Link...

. 2w

Budouci konkurence LinkedIn z ¢eské produkce?

Ceska socialni sif #Warengo, ktera obsahem mifi hlavné na podnikar ...see more

-
m Objevovat v m Jan Kywely

Akrualiny

11/ Joh

Your image posted on May 20, 2019 23 reactions 25 comments

9,344 views

Jan Kywely

b4 Q@

Plispivhi  Stedufi  Shedujie
0 0 0

51 people from Oracle viewed 527 people who have the title 2,089 people viewed your post
Pokud rcbuqcle Setfit, za 10 mésicl jsme bez penéz, Zédd k zaméstnance your post Salasparson viewed your post from Prague, The Capital, Czech
Tesly v emailu ' !
Niwrty ke sledovin| Republic
Ceské spofitelna 45 Human Resources Specialist 274
L District Brno-City, Czech 247
O @ 23 25Comments Komeréni banka 42 Marketing Specialist 222 Republic
¢sos 8 Executive Director 185 Slovak Republic area 104
O\ Like [=] comment 2> share >
AIMTEC a. 5. 18 Founder 179 District Ostrava-City, Czech 92
Republic
u 9,343 views of your post in the feed o
District Prague-West, Czech 57
Republic

Show more ~~



Vyhledavani relevantnich konverzaci

. : . 5 ol Reactivate
in Q Social Selling ﬂ‘-’ &g F'l""nn“
Home My Network jobs Viess Notifications Ve SRR

g Content ¥ Date posted ¥ Author industries ¥ All Filters Clear @

Sort by: Latest =

Try searching for About  Help Center  Privacy & Terms v
) Advertising Business Services
What people are saying
about FUTURE SALES. Get the LinkedIn app More

Why does your #Business need a #Website? %*

| i LinkedIn Corporation © 2019
Instructor jobs LinkedfTJ] L n poration €

wae ...See more

Co Author jobs

[ s B
eitss Brild izt
BIG INFLUENCER IN THE FAST LANE
You con D O port of g woia wide it helos cocelenie Dusiness
bne eyl Fag el Els S0 You can openly promote. show-off o sfforts ana iImprk he potential of

and moke them awane of yous adverise mmmm ochieving bus
procucts and savices, website, 1 5ol M)w, o thousands



KONTAKT.

ADRESA

xPORT VSE

Jeseniova 2769/208, 130 00 Praha 3 l
Ceska republika ;

EMAIL

Jirka@futuresales.cz

FUTURE SALES,

TELEFON
776 822191

in/jirijambor futuresales.cz
in/jankysely




